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Strategic Connection 
Requests: Building a Quality 
Network on LinkedIn 
 

The skill of sending strategic connection requests on LinkedIn can significantly impact the cultivation of a robust 

and meaningful network. Connect to the right individuals and you can potentially transform your business and 

build an incredible network.   

In this article, we will explore some tips to help you enhance your connection strategy, fostering relationships that 

go beyond mere online acquaintanceship.  So, rather than a mass-market approach, we’re going to talk about how 

a niché approach, using a laser focus to strategically connect to ‘dream prospect’ can be achieved. 

1. Personalise Your Connection Requests 
The key to standing out on LinkedIn starts with the first impression, and that begins with your connection request. 

Avoid the generic, default message and take a moment to personalise it. Mention a common interest, a shared 

connection, or why you believe connecting would be mutually beneficial. Referencing a recent post (of theirs) or 

something on their profile that stood out to you MASSIVELY shows that you care.  Personalisation shows that 

you've invested time and thought into the connection, making it more likely for the recipient to accept. 

2. Articulate Your Intentions 
Be transparent about why you want to connect. Are you looking to expand your professional network, exchange 

industry insights, share ideas or explore potential collaboration? Clearly articulate your intentions in a concise and 

friendly manner. When others understand the purpose behind the connection, it lays the foundation for a more 

meaningful relationship. 

3. Research Before You Connect 
Before sending a connection request, take a moment to research the person you're reaching out to. Understand 

their professional background, recent posts, and any shared interests. Referencing specific details in your 

connection request not only demonstrates genuine interest but also increases the likelihood of a positive 

response. 

4. Engage Before You Connect 
Engage with the person's content before sending a connection request. Like, comment, or share their posts to 

establish a preliminary connection. This interaction creates a familiar environment when they receive your 

connection request, making it more likely for them to accept. It's a subtle but effective way to warm up your 

outreach.  The number one reason for a connection to be rejected is because they don’t know the person asking 

them to connect … so make sure they know you exist first! 
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5. Showcase Your Professionalism 
Your LinkedIn profile is your digital business card. Ensure that your profile is complete, up-to-date, and reflects 

your professional achievements. A well-crafted profile not only makes a positive impression when someone 

checks your credentials after receiving a connection request but also adds credibility to your outreach.  Other than 

doing the basics well, the most important aspect of your profile to build credibility is the skills (endorsements) and 

recommendations (testimonials) so make sure you have plenty of these. 

6. Connect Gradually, Not Hastily 
Building a quality network is about quality, not quantity. Instead of sending connection requests in bulk, focus on a 

gradual approach. Connect with individuals who align with your professional goals and industry. This measured 

strategy ensures that each connection adds value to your network, contributing to a more meaningful and 

engaged community. 

7. Follow Up After Connecting 
Connecting on LinkedIn is just the beginning. Take the initiative to follow up after the connection has been 

established. Send a brief message expressing your thanks for connecting and reiterating your intentions. This small 

act of courtesy sets the stage for ongoing engagement and collaboration. 

Conclusion: Quality Over Quantity in Your LinkedIn Network 
On LinkedIn, the quality of your network is paramount. Strategic connection requests go beyond the digital 

handshake; they lay the foundation for genuine professional relationships.  

Remember, your network is a reflection of your professional journey. By adopting a strategic approach to 

connection requests, you not only build a network that opens doors to opportunities but also contributes to a 

thriving community of professionals supporting each other's growth.  

Take a moment, personalise your next connection request, and watch as your LinkedIn network transforms into a 

valuable asset for your career and business. 


